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Licensesand approvalsare not guaranteedin all jurisdictions.

KLC(KalyCoin)intends to operatein full compliancewith applicablelaws and regulationsand
to progressively obtainthe necessary licensesind approvals.

Licensesand/or regulatory approvals may be required in a number of countries. This
meansthat the developmentand deployment of any of the initiatives describedin this
white paperwill be subjectto theseregulatory requirements.

It is not possibleto guarantee,and no oneis making any assurancesthat suchlicenses
or approvalswill be obtainedin any particular time frameor at all. Asaresult, the
initiatives describedin this white paper may not be availablein some markets.

This may require arestructuring of theseinitiatives and/or their unavailability in some
respects In addition, the development of any initiative is intended to be implemented in
stages

During certain stagesof development,the project mayrely on relationships with certain
licensedthird party entities. KALYSSWill make sure thatthe authorizations of these
third parties arein order,

This white paper doesnot constitute investment adviceor arecommendation to
purchasethe KLC tokenfrom KALYSSIits officers, directors, managers, employees,
agents,advisors or consultants and shouldhot be usedin connection with any other
contract or purchasedecision.

This white paperis not aprospectusor financial services offeringdocumentand does
not constitute an offer to sellor a solicitation of an offer to buy any securities,
investment products, regulated products or financial instruments in any jurisdiction.
KLC tokens arenot structured or sold as securitiesin KALYSSIOwners ofKLC tokens
are not entitled to any rightsin KALYSSbr any of its affiliates, including any interest,
stock, unit, capital royalty, profit, return or incomein KALYSSobr any other companyor
intellectual property associatedwith KALYSSI.



No representationsor warranties have beenmade to the recipient of this white paper
or its advisors as tathe accuracyor completenessof anyinformation, statements,
opinions, matters (expressor implied) or arising from this content,derived from this
white paper or from any omissionsfrom this documentor from any otherinformation,
written or oral opinion provided now or in the future to any interestedparty.

KLC tokensasenvisionedin this white paper,are underdevelopmentand are
constantly beingupdated,but not limited to key technicalfeatures.

KLC tokens maydiffer significantly from the description in this white paper

No representation or warranty is made asto the realization or reasonablenessof
any future plans, projections or prospects and nothing in this document is or
should be considereda promise or representation asto the future.

To the extent possible,we disclaim all liability for any lossor damageof any kind
(whether foreseeableor not) that may result from the action ofany personin reliance
on the information and opinions containedin this white paper or any information made
availableaspart of any further investigation, notwithstanding any negligencedefector
lack of care.

This white paper containsdata andreferencesobtained from third party sources.While
managementbelievesthis datato be accurateand reliable, it hasnot been
independently audited, verified or analyzedby professionallegal,accounting,technical
or financial advisors.There isno guarantee ago the accuracy, reliabilityor
completenessof the data.

This white paper andrelated documentsare publishedin French.Any translation is
provided for reference purposesonly andis not certified by anyone.No guaranteecan
be madeasto the accuracyor completenessof the translation.

The completenessof all translations in caseof inconsistencybetweenatranslation and
the Frenchversion of this white paper,the Frenchversion prevalils.



This white paper must not be taken or transmitted into any jurisdiction where the
distribution or dissemination of this white paper is prohibited.

The views and opinions expressedin this white paper are thoseof KALYSSI andio not
reflect the official policy or position of any government,quasi-government, authority or
public body (including, but not limited to, any regulatory body of any jurisdiction). This
White Paperhasnot beenreviewed by any regulatory authority.

Referencesn this white paper to specific companiespetworks and/or potential use
cases ardor illustrative purposes only. Theuseof companyand/or platform namesand
trademarks does not implyany affiliation, recommendationor endorsement by those
parties.

All referencesto "dollars", USDor "$" are referencesto U.Sdollars, unlessotherwise
noted.

All graphicsincluded in this white paperare for illustration purposes only. In particular,
graphicswith price referencesdo not representactual pricing information.

PurchasingKLCchipsinvolves significant risk and may result in the lossof asubstantial
portion or all of the amount committed. Before purchasingKLCchips,you should
carefully evaluateand considertheserisks,



including those listed in any other documentation. A buyer should not purchaseKLC
tokensfor speculativeor investment purposes.Buyers should only purchase KLC
tokensif they fully understandthe nature of KLCtokens andacceptthe inherent risks.

Cryptographictokens maybe subjectto expropriation and/or theft by hackersor other
malicious groups or organizations who may attemptto interfere with our
system/network in avariety of ways, including malwareattacks,denial of service
attacks,consensusbasedattacks, Sybilattacks,smurfing and spoofing,which may
result in the lossof your cryptographic tokens or the lossof your ability to accessor
control your cryptographic tokens.In this case there may beno recourse,and
cryptographic token holders are not assuredof recourse, refundor compensation.

Theregulatory statusof cryptographic tokens anddigital assetsis currently
unregulated,varies by jurisdiction andis subjectto significant uncertainty. It is possible
that in the future, certain laws, regulations, policieor rules relating to cryptographic
tokens,digital assetsblockchaintechnologyor blockchainapplications may be
implemented that directly or indirectly affect or restrict the right of holders of
cryptographic tokensto acquire,own, hold, sell,convert, exchangeor usecryptographic
tokens.

Uncertainty in the tax laws relating to cryptographic tokens anddigital assetsmay expose
holders of cryptographic tokens to tax consequenceselated to the useor trading of
cryptographic tokens.

Digital assets and relategroducts and servicesinvolve significant risks. Potential
buyers should independently assesghe nature of the risks and their own risk appetite
and consultwith their advisorsbefore making any decisions.

Youshould consult a lawyer, accountanttax specialistand/or other professional advisor as
necessarybefore deciding to purchaseKLC tokens.

This white paper containscertain forward -looking statementsthat are basedon
KALYSSI'deliefs and on certain assumptionsmade by KALYSSand information
availableto it. Forward-looking statements,by their nature, aresubjectto significant
risks and uncertainties.



Forward-looking statementsmay involve estimatesand assumptionsand are subjectto
risks, uncertainties and other factors beyondour control and anticipation. Asaresult,
thesefactors may causeactualresults or outcomesto differ materially from those
expressedin the forward -looking statements.Any forward -looking statementsspeak
only asof the date they are madeWe do not undertake to update anyforward -looking
statementto reflect eventsor circumstancesafter the date on which suchstatementis
madeor to reflect the occurrenceof unanticipated events.

I-1. The Genesis

Blockchaintechnologyand crypto-currenciesare one of the major emergingtechnology
trends of our century. By enablinguntrusted, immutable and decentralized transactions,
blockchain technologyis laying the foundation for a seriesof next-generation
applicationsthat will enablestronger and more inclusive societies.

KALYSSI's missiofs to acceleratethe transition to crypto-currencies. Indeedthe
KALYSSteam hasa clear vision, to make crypto-currenciesavailablein secure
wallets, while focusingon their real use.

It took a little more than three yearsfor KALYSSI to launckhe keyproduct of its
consumer offer: payment cards acceptedorldwide, with its partner Visa,the KALYPAY
Visacards.Subsequently, KALYSSI hasade available to customersATMs for the
purchase/saleof crypto currencies,the incorporation of traditional payment methods
into the KALYPAYecosystemthe purchaseof goodsand services...

This approachof KALYSSI, startfrom the observation that traditional payment
networks do not natively acceptcrypto-currenciestoday, Itis aslow and expensive
process. Marketprocess, stronglylimiting the number of peoplewe canintroduce in the
cryptographic ecosystem.

The KALYPAYsystemwas createdto solvethis problem.



I-2. Statement of the problem

Traditional fiat currency paymentsystemsrely on anold infrastructure that makesit
difficult to adopt new and innovative forms of paymentlike crypto-currencies.

Asa reminder, traditional cash-based payment systems have
essentialcharacteristics:

Highly centralized,
Controlled by strict rules, resultingin alack of flexibility

Costlyfor participants (especiallyconsumers), andimited flexibility (e.g.difficulty in
easilyintegrating new innovations/currencies)

In severalcountries, more modern digital money paymentsolutions have already
emergedand almost replacedthe traditional cashlesspaymentsystem(e.g.Mobile
moneyin Africa and Alipay/WeChatPayin Asia...).

Unfortunately, the current blockchaintechnologyis not sufficiently exploited to offer a
good,efficient and personalizedalternative to traditional moneynetworks.

I-3. Mission and vision
Mission: Acceleratethe transition to crypto-currencies

Vision: The referencefor regulations and transfers combining the most modern
methodsand technologiesin any location.

We strongly believethat decentralization is an important part of building a better
society forall and,acceleratingthe world's transition to crypto-currencies.

By building, on the one hand,a network of crypto-currency projects and,on the other
hand, by focusingon developingthe ability of merchantsto acceptcrypto-currenciesas
payment (seediagram below).

We want the KalyCoinnetwork to be a high-performance blockchainsolution, which
will makethe transaction flows between crypto-currency users and merchants
acceptingcrypto-currenciestransparent, profitable and secure,



Kalycoin transaction scheme

Transaction
verification

/ Transaction \
validation

CUSTOMER B

Transactions 1:

Transactionbetween 2 customersA and B, for theexecutionof this operation
customer A transmits the order to KLC whichafter checkingthe balance executeby
crediting the accountof B

Transaction 2:

When paying ata KalyPay merchantthe transaction istransmitted to
KLC this one after verification of the exactitude of the data carriesout by
crediting the accountof the merchant



II-1. Marketing strategy

The main differentiating factor of the KALYSSI networks its clear strategy of
on the market, which should leadto rapid adoption. Six

important points are at the basisof its strategy:

1.

Broad and attractive offers for customersto financially encouragethe useof
crypto-currencies.

Focusingon solutions that allow customers tospendvia multiple channelsand
online merchantsto accept crypto-currencies.

KALYPAY's API's linketb existing gateways(payment methods) will encourage
merchantsto deploy them and can alsooffer substantial discountsto their
customers.Customerswill pay usingthe KALYPAYapplication. Paymentwill be
instantaneous.

The non-existenceof inter -client transaction fees toencouragemassiveuse of the
system.

Decentralization of the protocol in transaction processing.

6. The network of distributors and franchisesadaptedto eachtype of market: aware

that despitethe potential offered by blockchainand crypto-currenciesthere is a
large gap,for the massiveadoption of this new technology.

Building a global payment networkis a multi-year effort. The deploymentof the
KALYSShetwork will therefore bedonein stageswhich will significantly increasethe
speedof adoption.
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II-2. ROLES AND INCENTIVES

We haveoutlined below the expectedroles ofthe various parties who will be able to use

the KALYSShetwork andthe incentivesexpectedfor them to useit.

The Client

Role: Usethe network to perform inter/external transfersin the KALYPAYecosystem,
crypto-currency payments, callunit reloading, use of magneticcardsthroughout the
visanetwork.

Incentives:
Rebatespay in crypto and receiverebatesfunded by the network, Access
(time): instant accesdo the crypto-currency

Accesddistribution): ability to spendcrypto-currenciesdirectly from the crypto-
currency account/portfolio at merchants,online or offline, without switching to fiat
currency.

The merchant

Role: to acceptpaymentmethodsfrom the KALYPAYecosystem.
Incentives:

Reducedcosts: freeprocessingfee (for fiat and crypto payments)

Marketing: offer customers network-funded discounts anddemonstrateits ability to
follow a new trend.

The distributor (franchise)

Role: selling KALYPAYservicesto the population to ensure proximity

Incentives: Commissionbasedcompensationfor useof the range of servicesavailable.

Marketing: KALYPAYcommunicationtools and support and a presencein traditional
media and socialnetworks to facilitate their outreach.

11



Kalypay

Role: managethe flow of funds from customersto merchants and distributors (from
transaction authorization to settlement), set specifications,standards and distribute
processingfeesto eligible participants in exchangefor their services

Kalypay Network: Expand the network of merchants accepting payments
from the KALYPAY ecosystem, set compliance standards, and manage the
dispute resolution process

Incentives: achievethe vision of acceleratingthe transition to crypto-currencies
and managenetwork transaction flows.

II-3. SUPPORT TO FINANCIAL INSTITUTIONS

Our statedvision is to acceleratethe transition to crypto-currencies, andassuch,we
extend an openinvitation to existing mainstream financial institutions to democratize
crypto-currencies.Assuch,theseinstitutions could adopt blockchaintechnologyin a
number of usecases.

Weintend for the KALYSSI network taaddressthe key challengesfacedby these
financial institutions with respect tocrypto-currencies:

A Secure custody ofheseon- and off-chain settlement digital assetsin atimely and
cost-effective manner

A the volatility of theseassetsparticularly between settlementsand management.

KALYSSWill provide the supporting technology solutions necessaryto meetthe compliance
and regulatory requirements of financial institutions.

We want the KALYSSIhetwork to allow these institutions to easily integrate crypto-
currenciesinto their existing systemwith afew lines of codethrough our APIs.

Havethe ability to define their own rules and parametersfrom a businessmodel and
complianceperspective.Havedirect accesdo our customerserviceteam.
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I1-4. USER EXPERIENCE

Customer Experience

The customer journey for crypto-currency payment using the KALYPAYecosystemis
intended to be assimple and versatile aspossible.

Opening an account

The customer openshis KALYPAYaccountand hasinstant accesg¢o multi -currency
and crypto-assetwallets. From his KALYPAYaccount,the customer canperform reload
operations via severalpaymentmethods,and he cantransfer moneywithin the entire
KALYPAYecosystem.

Expansion of the customer network

With the crypto-currency market booming for more than 10 years, KALY SShdopts an
aggressivemarketing and integrates proximity agentswith severalmeansof payment
to the KalyPayecosystem(bank card, mobile money,

merchants..) this multitudes of possibilities favors the massiveadoption of the
Internet of value by the users.

Fees and Incentives:

KalyPaycommunity memberscan sendeachother assetsinternally without
pay no network fees

Eachuseris an active ambassadorof the system,on eachaccountopeningwhen he/she
makesaminimum fiat load of 50$ Kalypay payshim/her acommissionin KLC.
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Merchant Experience

The implementation requirements for merchantsare minimal and offer greatflexibility in
acceptingfiat currency andcrypto-currencies.

How the operation is carried out

Merchantsuse their existing paymentterminal ("TPE"), or integrate the online payment
gateway "KalyPay", customerpay usingtheir wallet and merchantsreceivetheir
paymentsinstantly in KLC,stablecoinandfiat (D+3).

Expansion of the merchant network

KALYSSWill lead abusiness developmenteamto drive acceptanceusingour payment
industry relationships and strong balancesheetto entice playersto join the KALYPAY
ecosystem.

We want to target different distribution strategiesand channels,ncluding:
A direct transactions betweenonline and offline merchants
A paymentgateway

A transactionswith acquirersthat currently acceptcredit cards.

For all typesof buyers,we havea suitable proposal:

A growing market: accesgo nearly 200 million consumersworldwide who currently
hold crypto-currencies,with this number expectedto continue to grow with crypto-
currency related servicesincreasingly meeting consumerneeds.

Lower fees merchant processingfeesare near zero comparedto fiat currency, resulting
in higher margins for merchants,minimal integration effort, and co-marketing including
financial incentives.
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THE POTENTIAL OF THE NETWORK

The creation of Bitcoin and Ethereumwallets hasseenexplosivegrowth (>10x) from
2013 to 2015 and 2016 to 2019 respectively.

Figure 1 : Evolution of the number of Bitcoin addresses

Figure 2 : Evolution of the number of Ethereumaddresses
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Figure 3 : Valueof digital payment transactions

Total Transaction Value in the "Digital Payments” Segment?
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Basedon forecastsof growth in Bitcoin/Ethereum wallet creation, and taking into
accountuserswith multiple wallets aswell asthe overlap betweenwallets on each

blockchain,we expectthe number of crypto-currency users toreach 250-500 million
by 2025.
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II1-1. Inclusion of networks

KALYPAYwill openits protocol to customersand merchantswho wish to transact
directly on its cryptographic paymentnetwork without goingthrough an acquirer.

Direct participants will be able toleveragethe power of the KALYSSI networko create
closedloop community paymentchannelsto settle crypto-currency paymentsfor free.

KALYSSWill provide participants with an easyto-use walletapplication ("App") with
deposit/withdrawal and wagering and paymentfunctions to support this decentralized
process.

II1-2. Decentralization of the network

The KALYSSI networks built with complete decentralization. In the long term, the
KALYSShetwork will be able tooperatein afully decentralized manner aswe develop
the key elementsof the architecture and technologyto makeit possible.

FIAT KALYCOIN (KLC)
00
oeo
oo %9 40
0 e0 oeo0
oo oo
VS 20 |
J ) 2 G ) 00'00'0
°? "o%0 o0
o0
CENTRALISED DECENTRALISED

Figure 4 : Representationof the decentralizednetwork of KALYCIOINKLC
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THE KLC JETON

Token Issuing Entity : KALYSSI
Token Name : KALYCOIN
Symbol : KLC

Total bid: 75,000,000 KLC
Distribution mechanism: pre-sale, sale, secondary distribution

DISTRIBUTION OF KLC TOKENS

ICO KLC 19% 14 250 000
IDO LaunchPad 1% 750 000
KLC Ecosystem 60% 45000 000
Marketing 5% 37500 000
Reserve 10% 7500 000
Developers 5% 3750000
TOTAL 100% 75000 000

Figure 5: Distribution of KLCtokens

ICOKLC IDO LaunchPad  m Ecosystéeme KLC

Reserve Marketing Développeurs
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ROADMAP

April
BackOffice integration of customers and franchises

June
Bank card API integration

August
KLC integration in Kalypay

October
Launch of the Kalypay payment system and
distribution of bank cards

December
Closing of the ico and preparation of the IDO

February
Application for EME approval and Crypo license

April
Deployment of APIs for merchants

June
Launch of the Marketplace

March
Development of the Kalypay website

May
Integration of mobile money and crypto APIs

July
Launch of KLC on Binance Smart Chain

September
Launch of the KLC ICO

November
Migration from the old Kalyssi system to

Kalypay

January
Launch of the IDO on Binance LaunchPad

March
Listing on 5 or 6 exchange platforms

May
Integration of the KLC on the Marketplace
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THE KALYCOIN & KALYPAY TEAM
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@ KalyCoin

This white paperis aworking documentthat may be revised and amended.

Copyright 2020.

For more information visit kalycoin.io
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